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Acclaim for the Interface Franchise

Interface franchisees provide short-term working capital to small businesses

through a unique and proven Invoice Discounting Program.

Your clients need “validation” that The Interface Financial Group is an established organization with the management
structure, business model, training, and support that they require in a franchise opportunity.

Our founder, Mr. John Sheehy, funded the first [FG transaction in 1972 and says “Over the past 39 years, we have
probably seen every conceivable scenario and I can assure you we have addressed them all. Like the rest of the IFG
Management Team, [ am only a phone call away. I look forward to talking with you soon.”

Interface began franchising in 1990, and now has more than 150 franchise offices in the United States, Canada, Australia,
New Zealand, the Republic of Ireland, Singapore, and the United Kingdom.

Below is a small sampling of the ‘franchise world” acknowledging Interface as an excellent franchise opportunity:

In 2011, the Franchise Research Institute
awarded Interface it’s prestigious World-
Class Franchise®™ for the 6™ consecutive
year.

World-Class
Franchise®
In Entrepreneur magazine’s 2011
Franchise 500 List, Interface was ranked
at #224. IFG was #67 of the Top
Homebased Franchises, and #175 in the
rankings for America’s Top Global Franchises.

G.1. Jobs magazine has designated Interface
as a Military-Friendly franchise.
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The 2011 Franchise

70

Interface ranked #70 on the 2011 Franchise
Hot 100 list.
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As gratifying as it is to have the “franchise world” acknowledge Interface, what our franchisees say about Interface is
probably more important to your clients. Here’s a small sampling:

“Despite my lack of any kind of financial industry
experience, I have found that the system was easy to
learn and works well.”

“Weve been very busy and have been setting new
personal records every month in the amount of funding
we do.”

“Although I personally had a somewhat slow start, I now
have sufficient clients to keep my capital fully employed —
in fact, I could use more capital.”

“Interface management has contributed significantly
in the success of my business.”

“Interface has always under-promised & over-delivered.”
“When I speak with prospective franchisees the one

thing I always stress is the great support they will get
from Interface”

“We provide an invaluable resource to small businesses suffering from a lack of working capital.”

“Field training went very well. We had 15 bank meetings,
more than half of them were vey good, productive
discussions. And, on our last meeting, with a bank
president of a small 8-branch bank, we got a referral on
the spot for a potential client!””

“I greatly value the ethics and the professionalism of the
management team and the way they listen.”

“I really appreciate the Interface franchise. I have the
opportunity to be profitable, the ability to manage and
control my time, and the opportunity to expand and
grow my business.”

“Good support, financially rewarding,
flexible — fits my life!”

For more information — David Banfield * 800-387-0860 ° ifg@interfacefinancial.com * www.interfacefinancial.com
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